@ Keptn

Every promise,

kept.

Follow-through for B2B deals. Keep your
notetaker; Keptn makes sure what's agreed
actually happens, on both sides.

Product overview - November 2026 - www.keptn.ai
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ACCOUNT EXECUTIVE, LUMEN ANALYTICS Take the tour

Good evening, Sam

Your next 3 moves. Everything else can wait.

71% Kept on time 82% confirmed by the other side 7 onme 7 onthem 1 Late on me

ON YOU - 2 DAYS LATE
Send a case study from a food brand

ON YOU - DUE TODAY

Send answers to the IT security questionnaire Open

For Maria Lind - Northwind Logjistic

NEW

Confirm 4 new commitments

Found in your latest meetings and emails. Nothing counts until you confirm.
See everything (14 open) >

NEXT MEETING -+ MON 9 NOV 10:00-1 SAVED THIS WEEK
Keptn flagged the late case study for Helio Foods two days before the
follow-up call. It went out the same afternoon, and Jonas booked the

Northwind Logistics - Contract review

Zoom - 6 open commitments with Northwind Logistics
next meeting.

Prepare



THE PROBLEM

Meetings end with commitments. Most of
them quietly disappear.

“I'll send it Friday.” “We'll check “Let me get you the
with legal.” numbers.”

A week later, much of it hasn’t happened. Not because nobody cared, but because
nobody was keeping track. In sales, a missed follow-up is how deals go quiet.
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WHERE KEPTN FITS

Keep your notetaker. Add follow-through.

Your notetaker Keptn adds
Records and transcribes the call Yes Uses those transcripts
Notes and action items Yes, one list per meeting One list across all meetings and email
What the other side owes you No Tracked until delivered
Makes sure it happens No Nudges, drafts, calendar blocks
Shared with the other side No Mutual recap and shared plan
Who keeps their word No Track record for every contact

Works with Granola, Fathom, Fireflies, Otter, Zoom, Microsoft Teams, Google Meet and Gong, plus Gmail and Outlook. No notetaker? Keptn for Mac
records with no bot.
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KEPTN

Your notetaker writes it down. Keptn
makes sure it happens.

Catch Confirm Follow through Align

Every commitment from your You review each one. Nothing Nudges, drafted messages and A mutual recap after each call
notetaker's transcripts and your lands on your list without calendar blocks before and one shared plan with the
email, both sides. your OK. anything slips. other side.
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HOW IT WORKS

From a conversation to a kept commitment

1 2 4

3 5 6
Connect Extract Review Recap Follow up Kept
T ipt Who, what, f ) Both sid t :

ranscripts o what, Tor You confirm, othsides ge Nudges, drafts Counted in
from your whom and by . o what each
. edit or dismiss . and calendar your follow-

notetaker, or when, with the agreed, in

each one. . blocks. through score.
Keptn for Mac. quote. writing.

Commitments from email threads join the same list, so nothing depends on whether it was said
on a call or written down.
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HOW IT'S ORGANISED

Three areas: do the work, see who rollows through,
setitup

Work Insights Settings
Where you act on commitments Who follows through, on both sides. Set it up once.
every day. .
e Contacts, with each person'’s e Users and access
* Home track record e Automations
* Review e Team performance, for e Privacy and data
¢ Commitments managers and admins e Connections
e Deals e Notifications
e Meetings
e Inbox
¢ Calendar
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Keptn ACCOUNT EXECUTIVE, LUMEN ANALYTICS Take the tour

Good evening, Sam

® Start meeting Your next 3 moves. Everything else can wait.
HOME Rk
1% Kept on time 82% confirmed by the other side 7 onme 7 onthem 1 Late onme
@ Home
v Review o
Y r n m v = TS ! Sendacasasiud
' 1 Send a case study from a food brand Review and send [

O Deals For Jonas Weber - Helio Foods

=
nothing more

2 Send answers to the IT security questionnaire Review and send [Iel)
B Calendar For Maria Lind - Northwind Logistics

Keptn ranks what needs you by urgency, >

o

. St 0 2~ Contacts 3 . :
value and who is waiting. One line of § Confirm 4 new commitments

\li Team performance Found in your latest meetings and emails. Nothing counts until you confirm.

numbers, three moves, your next
. o 0 22 Users and access
meeting. Everything else is one tap away.

NEW

See everything (14 open) =

4 Automations

NEXT MEETING - MON 9 NOV 10:00-10:45 SAVED THIS WEEK
Privacy and data
© 4 Northwind Logistics - Contract review Keptn flagged the late case study for Helio Foods two days before the

. .

Beneflt: Open Keptn, dO th ree th | ngs, Q Notifications Zoom - 6 open commitments with Northwind Logistics follow-up call. It went out the same afternoon, and Jonas booked the
next meeting.

Close it & Connections Prepare

SEEIT AS

Sales / Account manager v

Auto Light Dark
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REVIEW QUEUE

You stay in control

After each meeting, new commitments
wait for a quick check. Fix the wording,

who it's on or the date, then confirm. Or
mark it “Not a commitment”.

Benefit: a list you can trust, because nothing

gets in without your OK.

Keptn - Product overview

Keptn

® Start meeting
WORK
(R Home
+ Review
= Commitments
O Deals
8 Meetings
B2 Inbox
[ Calendar

INSIGHTS

2, Contacts
il Team performance

SETTINGS

R Users and access
4 Automations

O Privacy and data
Q Notifications

© Connections

SEEIT AS

Sales / Account manager

Auto Light Dark

< Home

Review new commitments

Keptn found these in your latest meetings and emails. Nothing goes on your list,
into a recap or to your CRM until you confirm it.
Email - IT contact - Fri 6 Nov

"Our IT lead is Daniel Vos. I'll ask him to send you his availability by Wednesday.”
Priya Shah - Fri 6 Nov, 11:02

Commitment Whoiit's on

Ask the IT lead to send his availability On Priya Shah
Not a commitment

Meeting - Discovery call - Thu 5 Nov

"Makes sense. I'll book a technical deep-dive with your IT lead for next week."

You - 29:50
Commitment Whoit's on
Book a technical deep-dive with Brightline’s IT lead On me

Not a commitment

Meeting : Discovery call - Thu 5 Nov

“Ill check when our current vendor contract ends and let you know.”
Priya Shah - 33:12

Commitment Whoit's on

Check when the current vendor contract ends On Priya Shah

v

v

v

Confirm all 4

Needs review

Due
1/1/2026 [m]
Needs review

Due

11/09/2026 [}

Needs review

Due

11/10/2026 (=)
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@ On me - Helio Foods Open full view

You - Jonas  Late

A COMMITMENT

Send a case study
Wed, 4 Nov 2026
from a food brand e
(L ays late
On you, for Jonas Weber - Helio Foods - from Praduct demo, Mon 2
pen Ig, acy, an
' o
you're back in
o @ o © : 5
Captured Confirmed Scheduled Sent Kept
you r Is Mon 2 Nov Mon 2 Nov Next
WHAT TO DO NOW - 2 DAYS LATE Details

Send it to Jonas

A commitment opens beside your list:

oN
Keptn has drafted the email and found You
) .
who it's on, where it stands, the exact Mareva_Foods.case. study.pdt in yourDrtve.
Send it from here, or block time to finish it first. Jonasieher

words, and one action to take now.

Helio Foods At risk
Mark as kept

SOURCE
Benefit: no rabbit hole. Two levels deep Change e date - Nota commitment Meeting: roduct demo
Share or hand off BUE BatE
at most. Wosj2026 &
HUBSPOT
Where it was said Synced as next step - health At risk

Open the shared plan

“I'll also send you a case study from a food
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SEND FROM KEPTN

The follow-up is
already written

Review the draft, attach the file Keptn
found in Google Drive, and send it
through Gmail, Outlook, Slack, Teams or
WhatsApp. From your own account, now
or scheduled.

Benefit: following up takes one minute
instead of a search and a blank email.

Keptn - Product overview

Follow-up, drafted for you x

Send a case study from a food
You = Jonas G Wed 4 Nov - 2 days late

SEND WITH

Gmail Outlook Slack Teams chat WhatsApp
Connected Connect Connected Connect Connect

Sends from sam.carter@Iumen.io through your own Gmail, so it appears in your Sent
folder.

TO

JW  Jonas Weber <jonas.weber@helio.com>

Subject

Send a case study from a food brand - Helio Foods

Message

Hi Jonas,

As promised in the demo, here is the case study from Mareva Foods. They
cut their reporting time by 40% in the first quarter, which sounds close to
what you described.

Would Thursday work for a 20-minute call to walk through it together?

Best,

Sam

W

ATTACHMENTS - 1

PDF  Mareva_Foods_case_study.pdf 2.4 MB x

Upload file From Google Drive

(= )

Send now v Cancel Send via Gmail

www.keptn.ai



Keptn < Meetings

® Start meeting Northwind Logistics - Pricing call / Mutual recap

MUTUAL RECAP wom

MUTUAL RECAP

Here's what we each agreed

(A Home
Send one message to everyone in the meeting with what is on each side. It sets
o v Review 0 expectations in writing, while the call is still fresh.
' Include Message via Gmail

Deals

[ ]
(] (] [=]
I “ ertl n § Meetings ON LUMEN ANALYTICS
Maria Lind <maria.lind@northwind.com>, Erik Holm
g M= Inbox ‘ Send answers to the IT security questionnaire <erik.holm@northwind.com>

You -> Maria - by Fri 6 Nov

[ Calendar Subject

Minutes after the call, one message to { e ey e shlis Lyesontin yinete agreedFricng sl Tue 3ov

2~ Contacts Message

everyone: what's on us, what's on them, on NoRTHWIND LogisTics

il Team performance

by When They can Conﬁrm |t |n one CI|Ck SETTINGS :i:';ﬁ'“""m' [ENE DS on Northwind's legal Thanks for today. Here's what we each agreed, so nothing slips:

Maria » You - by Thu 5 Nov

23 Users and access On Lumen Analytics:
= Send answers to the IT security questionnaire (Sam, by Fri 6 Nov)

« Send a pricing proposal with a 3-year option (Sam, by Mon 9 Nov)

Confirm whether the deal fits the Q1budget
Erik - You - by Wed 11 Nov

Benefit: the other side is on the hook too, © orvaey o g
] . rivacy and data On Northwind Logistics:
and eXpeCtatlonS are Set Wh | Ie the Ca” o o Rations A  Confirm who reviews the contract on Northwind's legal side (Maria, by

Thu 5 Nov)
« Confirm whether the deal fits the Q1 budget (Erik, by Wed 11 Nov)

4 Automations ‘

IS fl'eSh & Connections { Let them confirm in one click They see a simple page ]

Oi lick t firm this is right: keptn. 2 a3
SEEIT AS ne click to confirm this is rig eptn.app/c/m 2

Link the shared plan : :
Sales / Account manager v Preview as Maria  [SUREEIEN)

Auto Light Dark
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THE OTHER SIDE

They confirm it, or correct it. No account needled.

1- Sam sends the recap

Inbox maria.lind@northwind.com

What we agreed - Pricing call, Tue 3 Nov
Sam Carter <sam.carter@lumen.io>
to Maria, Erik - Fri 6 Nov, 17:34

Hi Maria, Erik,

Thanks for today. Here's what we each agreed, so nothing slips:

ON LUMEN ANALYTICS ON NORTHWIND LOGISTICS

Send answers to the IT security
questionnaire
Sam - by Fri 6 Nov

Confirm who reviews the contract on
Northwind's legal side
Maria - by Thu 5 Nov

Send a pricing proposal with a 3-year Confirm whether the deal fits the Q1
option budget
Sam - by Mon 9 Nov Erik - by Wed 11 Nov

v Looks right Suggest a change

One click, no account needed

From his own Gmail. Both lists, with one-
click buttons.

Keptn - Product overview

2 - Maria confirms or corrects

Keptn

Northwind Logistics x Lumen Analytics

PRICING CALL - TUE 3 NOV

Is this what we agreed?

Hi Maria. Sam listed what each side took on in the call. Confirm it, or suggest a change.

ON LUMEN ANALYTICS

Send answers to the IT security questionnaire
Sam Carter - by Fri 6 Nov

Send a pricing proposal with a 3-year option
Sam Carter - by Mon 9 Nov

ON NORTHWIND LOGISTICS

Confirm who reviews the contract on Northwind'’s legal side -
ours
Maria Lind + by Thu 5 Nov

Her items are marked. She can change who,
when or what.

3 - Sam accepts the changes

Changes suggested by the other side

e Erik Holm -Pricing call recap - Fri 6 Nov, 17:40
Confirm who reviews the contract on Northwind's legal side:

Who: Marie-tind > Anna Berg (legal)

“Anna owns legal review now. Budget answer needs one more day.”
Erik Holm

g Erik Holm - Pricing cal recap - i 6 Nov, 17:40
Confirm whether the deal fits the Q1budget

Due: Wed-¥-hev - Fri13 Nov

K mine
g Erik Holm - Pricing cal recap - i 6 Nov, 17:40
A commitment you missed

Add: Send two customer references from logistics - Sam Carter - by Thu 12 Nov

Keep mine

Email - IT contact - Frl 6 Nov Needs review

“Our IT lead is Daniel Vos. I'll ask him to send you his availability by Wednesday.”

Priya Shah - Fri 6 Nov, 11:02

Commitment Whoit'son Due

Ask the IT lead to send his availability On Priya Shah v /12026 a]

Changes land in Review. One click, and both
sides see the same list.

www.keptn.ai



@ Keptn < Contacts

® Start meeting Contacts / Jonas Weber

ONLY IN KEPTN

WORK
TRACK RECORD

@ Home sw Jonas Weber 17% on time

Know Who keeps o ST e Chirs) GRS

= Commitments

O Deals

D
their word o 20f6

B2 Inbox

& Calendar WHAT THIS MEANS

Ke ptn Iea A hOW rel ke bly eaCh person INSIGHTS Jonas often misses. Get commitments confirmed in writing and follow up early.
de“vers What they Commit to: on tlme, P ©©® ® ® @ !2:t5 commitments - green on time, amber lats, red missed
late or missed. You find it in Contacts, i Teemperormenee o Jonas now o

SETTINGS you, for Jonas

and On Iy you See It. 23 Users and access
Send the list of retailers that need traceability reports Wed 4 Nov Send a case study from a food brand Wed 4 Nov

4 Automations Jonas - You - Helio Foods 2 days late A 5 2 days late
Benefit: you know who to chase and whose S Emanddeie oo d ol it
y
= - Q Notifications
deal is really at risk, weeks before the o comectons
forecast shows it.

Sales / Account manager v

track record : n on shared plans

Privacy

Only you see Jonas's track record. t you hold or ask yo

Auto Light Dark Don'ttrack Export their data Delete contact and data
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FOR DEALS AND TEAMS

One plan with the buyer. A clear view for the manager.

Keptn

® Start meeting
WORK

@ Home

v Review [ 4]
= Commitments 7
O Deals

9§ Meetings

© Inbox

& Calendar

INSIGHTS

2, Contacts

Ii Team performance
seTTINGS

2 Users and access

4 Automations

O Privacy and data

Q Notifications

& Connections
SEEITAS

Sales / Account manager v

Auto  Light Dark

< Deals

Dashboard / Shared plan
SHARED PLAN

Northwind Logistics x Lumen Analytics

Goal: Live on Mon 1 Feb 2027. One page both teams use to see what is on whom
and by when

Only you see this

1on 30 Nov 2026 Buyer replied 1 day ago

Preview as Maria w

Not shared yet

Milestones
The 22 0c Tue 27 Oct Tue 3 Nov Fri 6 Mov ton 9 Nov Mo 30 Nov Hon 7 Dec Hon 1 Feb 202
Discoverycall ROl model Pricing agreedin  Security Contractreview  Contractsigned  Kickoffanddata  Golive
reviewed by principle questionnaire migration
Finance answered
Now
On Lumen Analytics 3open On Northwind Logistics 3open
8
Sent{lhe updated ?rder form Open legal side
Sam Carter - due Fri 6 Nov - Due today
Send answers to the IT security questionnaire o Send the signed NDA
Sam Carter - due Fri 6 Nov - Due today Maria Lind -due Tue 10 Nov - In 4 days
Send a pricing proposal with a 3-year option o Confirm whether the deal fits the Q1 budget
Sam Carter - due Mon 9 Nov +In 3 days Erik Holm - due Wed 11 Nov -+ In 5 days

Keptn

 Start meeting
WORK

@ Home

v Review (4]
= Commitments 7
O Deals

¢ Meetings

& Inbox

& Calendar

INSIGHTS

2+ Contacts

ili Team performance
SETTINGS

2 Users and access

4 Automations

O Privacy and data

Q Notifications

& Connections
SEEITAS

Sales / Account manager v

Auto  Light Dark

< Shared plan

TEAM PERFORMANCE

Sales team - DACH & CEE

What Ivana Koleva, Head of Sales s
team vie

. Reps see only their own promises; the
ws follow-through and where deals are slipping.

82% Recaps confirmed by the other side 3 Deals saved this month 1.4 days Median time to confirm

75% a7 10

am kept on time, Open promises to buyers Late promises

Rep Kepton time Open Late
Sam Carter (you) — 7%+ 7 1
Marta llieva — 6% 43 9 1
Georgi Petrov — s8% -9 1 s
Lina Novak — 93 12 6 0
Tomas Berg — 6% 4 n 3

Select a rep to see their late pramises and deals.

Deals that need attention

Helio Foods €22k

Buyer missed 1 promise - You have 1 promise late - Sam Carter (you

Arcadia Retail €120k

Buyer missed 2 promises - Georgi Petrc

HubSpot synced

Signals come from promises, not qut feel

Atrisk

Aurisk

Shared plan Team performance

Milestones and what's on whom, on one page both sides see and tick
off. Buyers move faster when they see their part.

Follow-through per rep and deals at risk, from behaviour rather than
gut feel. Coach the right rep before a deal slips.
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WORK TOGETHER

Every deal is a shared space, with the right access

© Keptn < Deals ® Keptn < Northwind Logistics

WORKSPACE - LUMEN ANALYTICS
® Start meeting © Start meeting

) . Users and access
woRk Northwind Logistics = WaRK Invite people, put them in teams, and choose what they can see. Teams : T
cone Toam pin [

@ Home Watch €48k ARR  Negotiation  Close date: Mon 30 Nov 2026 Buyer replied 1day ago @ Home your company is organized; deals are where people work together.

Buyer missed 1 promise - synced to HubSpot
v Review o v Revew o Poople Teams  Roles and access
= Commitments 7 Commitments 7
Person Team Role Deals Status
0 Deals Onus 3 open Our team Add 0 Deals
9 Meetings & Meetings #g) Sam Carter{you) Sales DACHBCEE v Admin 1 Active
Send the updated order form Fri 6 Nov o Sam Carter (you) - s eale &
& Inbox You - Maria - Northwind L lics Due toda; S DACH & CEE = Inbox
w Wenakoleva Sles leadership v Manager 0 hetwe Remove
# Calendar Send answers to the IT security questionnaire Fri 6 Nov on PetraNovak x> £ Calendar ! i
You -> Maria - Northwind Logistics Due toda; Solutions En g
g e - Y v N SalesDACH&CEE v Member 2 Active Remove
Send a pricing proposal with a 3-year option Mon 9 Nov o AnnaDimitrova :
2 Contacts You -> Maria - Northwind Logistics In 3 days Legal 2+ Contacts
o GeorglPetrov Sales DACHB CEE v Member 0 heive Remove
1 Team performance I+ Team performance
serTiNGS On Northwind Logistics o Their side sETTINGS @ LnaNovak SalesDACHACEE v Member 0 Active Remove
8% Users and access 82 Users and access
Tomas Berg
the contract on legal side Thu 5 Nov wL Maria Lind Usually late T8 {omas.berg@lumen.io e e R 272 9 (i Remcve
4 Automations Meris 5 You - Nantwind Logisics 1 day late 4 Automations
4 Erik Holm Reliable Petra Novak
O Privacy and data Sendthe signed NDA Yoe T8 O Privacy and data @ o esgnrenis Solutions Engineering v Member ~ s Active Remove
Maria > You - Northwind Logistics In 4 days
Q Notifications Q Notifications PR
Confirm whether the deal fits the Q1 budget Wed 11 Nov O s s Legal v Member v 1 Active Remove
& Connections Erik + You - Northwind Logistics In 5 days & Connections
Ive Marinov
S A @ oM e Finance v Member ~ 1 Invited Resend invite:
Sales / Account manager v " Sales / Account manager v
2 Meetings 2
Auto Light Dark Auto Light Dark L .
X . Sign-in and security Preview the sign-in screen
— Northwind Logistics - Contract review - —

Deals Users and access

Your SE, legal and finance on one page with every commitment, Invite people, organise them in teams, and choose Admin, Manager,
meeting and the shared plan. Hand off a task and stay accountable. Member or Guest. Guests see only the shared plan. SSO, SCIM and
two-factor sit on the same page.
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READY FOR IT AND ADMINS

Secure sigh-in, safe automation, data on request

Sign-in and security Automations Privacy and data

— © Keptn < Usersand access © Keptn

o Startmeeting ‘A"l‘;t‘omations o Start meeting

Every Signin e LI o itfor GORR etz e

promise, kept.

Ke -through. th wevien (@)

— i e - © .
nnnnnnnnnnnnnnnnn .

Google, Microsoft, company SSO or email. Ready-made rules for recaps, nudges, focus Retention you set, export or delete anyone’s
Admins require SSO, turn on SCIM and time and CRM logging. Anything that goes to  data, do-not-track, and an audit log.

capture the domain. a person waits for your OK.

Keptn - Product overview
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ON YOUR PHONE

A nudge at the right
moment, wherever you are

Push notifications before something is due, with the draft
ready to send. Morning digest, quiet hours, and full control
over what reaches your phone, desktop, email or Slack.

Benefit: follow up between meetings in seconds, not at your
desk at 10 pm.

& Keptn - Product overview

Keptn @ Start meeting Tour

ACCOUNT EXECUTIVE, LUMEN ANALYTICS
A
Good evening, Sam

Your next 3 moves. Everything else can wait.

71% Kept on time 82% confirmed by the ¢

ON YOU - 2 DAYS LATE

Send a case study from a food
brand

For Jonas Weber - Helio Foods

it

ON YOU - DUE TODAY

Send answers to the IT security
questionnaire

For Maria Lind - Northwind Logistics

\
(

Review and send Open

NEW

Confirm 4 new commitments
Found in your latest meetings and
emails. Nothing counts until you confirm.

Review now

a = o P

Home Commitments Deals Review More

\

@ On me - Helio Foods Open full view

You -> Jonas Late

Send a case study
from a food brand

On you, for Jonas Weber - Helio Foods -
from Product demo, Mon 2 Nov

DUE
Wed, 4 Nov 2026

2 days late

Where it stands

o—0—0© -

Captured Confirmed Scheduled Ser
Mon 2 Nov Mon 2 Nov Next

WHAT TO DO NOW - 2 DAYS LATE
Send it to Jonas

Keptn has drafted the email and found
Mareva_Foods_case_study.pdf in your
Drive. Send it from here, or block time to
finish it first.

a = o P

Home Commitments Deals Review More

www .keptn.ai



WHO IT’S FOR

One engine, a view made for each role

Role

Sales and account
managers

Founders

Client-facing teams
Consultants, agencies, CS

Sales and CS leaders
The buyer

Keptn - Product overview

Cost of a dropped commitment

The deal stalls, the buyer goes
cold

A lost round or hire, credibility
with the board

Scope disputes, churn at renewal

Deals slip without anyone seeing
it

What Keptn shows first

Next steps by deal, with deal
health

Open loops by investor, hire and
partner

Deliverables by client, with scope
flags

Deals at risk, follow-through per
rep, recaps confirmed

In their words

“Every next step, before the buyer
goes cold.”

“Founders who follow up close
the round.”

“Every client ask, captured and on
record.”

“See which deals slip before the
forecast does.”

www.keptn.ai



WHY KEPTN IS DIFFERENT

Others stop at the summary. Keptn starts there.

Follow-through, not notes Both sides

Nudges, drafts and calendar blocks until What's on them matters as much as
each commitment is kept. what's on you, so Keptn tracks both.
Agreed in writing Track records

A mutual recap after each call that the Who keeps their word, learned from
other side confirms in one click. behaviour no CRM can see.

Keptn - Product overview

Proof built in

Every commitment carries the exact
words and the moment they were said.

Works with your notetaker

Keep the tool your team already likes.
Keptn adds follow-through on top.

www.keptn.ai



PILOT PRICING

Priced per team and deals, not per seat

s N
Solo Starter Growth
Free €149 /month €399 /month
One person, up to 3 active deals. Your whole team, up to 10 active deals. Up to 50 active deals. Adds team
Commitments, nudges and Shared plans, email capture, sending performance, track records and deal
mutual recaps. from Keptn. health in your CRM.

\ J

Guests on shared plans are always free. 20% off when paid yearly. Larger teams: let’s talk. Prices exclude VAT.

Keptn - Product overview www.keptn.ai



Nothing new on your calls. Keptn reads the notetaker IT already
approved, and nothing is sent without your OK.

TRUST

Stored in the EU, kept as | . Audio is deleted aft
B“ilt SO Iegal and IT & 30°<;:ys"k‘)y deefault,ep as long as you say. Audio is deleted after
can say yes

Meeting recording is where most tools get blocked o Single sign-on. Okta, Entra ID or Google, with SCIM, domain
in Europe. Keptn is designed around that from capture and an audit log.
day one.

Every person’s data on request. Export or delete a contact and
their data in one step. Track records stay private.

Keptn - Product overview www.keptn.ai



TRY IT

Click through it, then tell us what

you think.

1- Open the prototype

[Prototype link]. Example data only;
nothing you do sends anything.

& Keptn Every promise, kept.

2 - Take the tour

“Show me around” walks through every
feature in about two minutes.

3 - Give feedback

The Feedback button on every screen
goes straight to the team.

www.keptn.ai



	Every promise, kept.
	Meetings end with commitments. Most of them quietly disappear.
	Keep your notetaker. Add follow-through.
	Your notetaker writes it down. Keptn makes sure it happens.
	From a conversation to a kept commitment
	Three areas: do the work, see who follows through, set it up
	Your next 3 moves, nothing more
	You stay in control
	Open it, act, and you’re back in your list
	The follow-up is already written
	Both sides agree, in writing
	They confirm it, or correct it. No account needed.
	Know who keeps their word
	One plan with the buyer. A clear view for the manager.
	Every deal is a shared space, with the right access
	Secure sign-in, safe automation, data on request
	A nudge at the right moment, wherever you are
	One engine, a view made for each role
	Others stop at the summary. Keptn starts there.
	Priced per team and deals, not per seat
	Built so legal and IT can say yes
	Click through it, then tell us what you think.

